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Abstract 

 

Automotive Financing System offers transactional services to the automotive clients under financial sectors. Regardless of the size 

of the system the automated electronic application can help to get connected to the customers and suppliers quickly and easily. It 

offers a variety of electronic invoicing solutions which meet the local regulations in all the countries around the world. AFS can 

provide tracking of inventory and tracking of all transactions associated with the vehicles and can provide Bank line of credit to 

the dealers. The whole hierarchy of the system is geographically spread across many regions; it needs a single user interface to 

manage all branches across the globe which can be achieved with AFS. 
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I. INTRODUCTION 

Connecting electronically to the business partners is a critical requirement for achieving many of the company’s strategic priorities. 

Many companies are expanding into emerging markets such as China, Brazil, India and Southeast Asia. But success in these 

developing markets requires understanding of the local e-commerce standards and customs. Learning how Business to Business 

(B2B) integration can help in becoming easier to do business with in emerging markets is of vital importance. Knowing exactly 

where merchandise and materials are in the supply chain can make the difference between meeting customers’ commitments or 

not. There are many solutions to help track all orders or shipments through the supply chain. The ability to move inventory quickly 

through distribution network requires that to know where it is, when it will arrive, and where it’s going next. Learning about how 

to accelerate the flow of inventory through the supply chain to reduce safety stock is also important. Digitizing the accounts payable 

function will not only lower the costs, it also creates opportunities for competitive advantage with spend analysis and supply chain 

finance programs. AFS can offer a variety of electronic invoicing solutions which meet the local regulations in countries around 

the world. 

Now we are in the era of automation. Every second, every movement and every look is automated. There is no time for anyone 

to wait for anything. And here we have Automotive Financing system, which are the transactional services offered by the financial 

sectors to the automotive clients.  

If the business is not done electronically, it may not be able to do business at all. That’s why these days many of are making 

investments to optimize or expand their B2B integration programs. There are various solutions to support business initiatives, 

including streamlining supply chain or globally expanding business, and technology initiatives, such as starting a new B2B program 

or upgrading existing B2B platform. Now we are in the era of automation.  

AFS can provide control, audit, loan monitoring and reporting functions for the new vehicle which the user requested via many 

options such as invoice transactions, vehicle lease requests via received electronically via EDI or proprietary Invoice Data from 

the automotive manufacturers or entered manually. AFS Application can accept Invoice Transaction files from Manufacturers for 

Dealers with accounts in the system and generates files with payments and sends acknowledgement of the Payment transactions. 

The AFS allows generating reports that are used by AFS auditors to verify their records; it also generates reports that allow bank’s 

dealership customers to reconcile their books with those of the bank; produces General Ledger (GL) files to feed into the Bank’s 

systems. 

II. LITERATURE SURVEY 

Community banks have become a smaller part of the U.S. financial system over the past three decades. Over the same time period, 

community banks have become less profitable when compared to other banks and have experienced declining market shares in 

traditional lending and deposit gathering activities. In this context, concerns over their future viability have spurred the 

investigation of likely growth opportunities for community banks. For example, given the strong geographic presence of 

community banks in rural areas, it is suggested that if the community banking model is to remain viable, it is likely to be in rural 

markets.  

Equipment lease financing which is a relatively small proportion of community banking transactions as another avenue of 

strategic focus for these financial institutions. A motivating factor for this focus is the increased standardization of equipment 

leasing transactions that have resulted from regulatory, tax and accounting developments since 1975. Another compelling 

consideration is that the attributes of relatively successful community banks such as prudent underwriting, superior risk control 

standards, and strong local relationships are foundational to successful performance within the equipment leasing sector [2]. Our 
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examination of community banking data from 1992 to 2012 reveals that community banks involved in equipment lease financing 

performed better than the community banks that had no involvement in equipment leasing [3]. Community banks that had a primary 

lending focus in certain areas such as agriculture and commercial and industrial activities had a greater propensity to participate in 

equipment lease financing and the distribution of community bank involvement in equipment lease financing showed a relatively 

constant rate of participation over a range of asset sizes, but there was some degree of concentration in the largest (over one billion 

dollars) category of community bank size. 

Over the last fifty years the equipment leasing product has evolved to be a major mechanism for companies to acquire equipment. 

The regulatory, tax and accounting guidelines and requirements have shaped the product so that it is highly compatible with the 

manner in which successful community banks are known to operate. The examination of community banking data from 1992 to 

2012 reveals that community banks involved in equipment lease financing performed better than the community banks that had no 

involvement in equipment leasing. Regression analysis indicates that certain community bank characteristics are more likely to be 

associated with equipment leasing activity. Community banks that have a primary lending focus in certain areas such as agriculture 

and commercial and industrial activities had a greater propensity to participate in equipment lease financing.  

Equipment lease financing provides an opportunity for community banks to be innovative in overcoming current challenges, to 

strengthen their capacity for prudent underwriting and superior risk control standards while maintaining their advantage in 

providing localized customer service and their unique interactions and impacts on their local communities [4].  

III. OVERVIEW OF FINANCING SYSTEM 

The need for AFS arises with the following manual steps involved in leasing a car to customers by a dealer with the help of bank. 

 Customer wants to lease a Brand new Car. 

 The dealer checks in the floor for the car requested by his customer 

 Dealer picks ready car from the floor. If car is not available the dealer approaches the bank to get loan to procure cars for his 

customers then the bank pays manufacturer on behalf of dealer to procure cars and dealer procures car from manufacturer. 

 The dealer picks the car from floor 

 Brand new Car delivered to the Customer with agreement 

This manual process can be managed only when we have very few dealers and single bank branch. But when an organisation is 

geographically spread across this process will never be adopted because customer should be serviced all across the branches and 

for that we need to have centralised database to store all lease accounts and customer information. 

Depending on the user’s role and therefore position in corporate hierarchy some information might not be needed. The data will 

be retrieved and cached every time the user accesses from the main menu, the functionality that requires hierarchy information. 

Dealership information will not be cached but will be retrieved from the data base whenever required. Accessing the functionality 

from the menu will have a certain delay (this is the moment when the system is retrieving and caching hierarchical data). Traversing 

the hierarchy between Head Office and Dealership (exclusive) level will be quick. (Data in this moment is cached and no need for 

the round trip to the server). Navigation to the Dealership level will have a delay (round trip to the server needed to retrieve the 

data).If hierarchical data changes after user accessed the functionality from the main menu, the new state of data won’t be reflected 

in user’s experience until user comes back to the main menu. 

Many multinational corporations are reducing costs and simplifying operations by consolidating multiple B2B gateways. 

Exploring some of the key reasons and alternatives for streamlining the B2B operations is necessary. Over time, a B2B integration 

platform that performed like a champ can become old, sluggish, ineffective and very difficult to maintain. Discovering how the 

system or the application can be upgraded and modernized would be the achievement of B2B platform. 

IV. MOTOR VEHICLES AND THE BUSINESS CYCLE 

Motor vehicles estimates the relationship between financing conditions and vehicle sales both with a vector auto-regression (VAR) 

based on aggregate data and with log it regressions based on previously unexplored household-level data. In the VAR, the effects 

of credit conditions on motor vehicle purchases are measured with the response of purchases to shocks identified recursively with 

variable ordering. In the log it regressions, measuring the effect of a household’s assessment of auto finance conditions on the 

probability it buys a car, holding constant the detailed information and observes on the economic circumstances of each household. 

About 70 percent of household purchases of new vehicles and 35 percent of household purchases of used vehicles are financed 

with auto loans. Total auto loan originations for new and used cars fell from about 29.4 million before the onset of the 2007-09 

recession to 19.8 million at the trough, a decline of about 33 percent This decline somewhat exceeded the 22 percent drop in real 

consumer spending on new and used vehicles over the same period. Our analysis has assumed that variation in the “good time-

rates” variable, after controlling for other factors in the VAR and micro data specifications, captures changes in the supply of auto 

credit.  

However, households that report favorable car-buying conditions because of low interest rates are also more likely to have other 

characteristics that are associated with higher rates of purchasing vehicles. For example, they tend to be younger and to have higher 

income. They are more likely to report that they are better off financially than a year ago; that they expect higher income in the 

future; and that the value of their house has increased during the past year. Although we control for these variables in the 
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regressions, these correlations raise the possibility that “good time-rates” is capturing, in addition to credit supply changes, other 

differences across households that are associated with car purchases.  

Turning to new and used car purchases, all types of households—both those more and less likely to have easy access to credit— 

are about 4 percentage points more likely to purchase a new car if they cited favorable auto credit conditions as a reason that car-

buying conditions are good six months earlier. However, scaling by the share of households in each group that typically buy a new 

car in a given six-month period—which is about 3 percent for households with more-tenuous access to credit and 7 percent for 

households with easier access to credit—indicates that the purchases of households with more-tenuous access to credit are much 

more sensitive to perceptions of credit conditions. Used-car purchases for all groups appear to be unaffected by assessments of 

auto credit conditions.  

V. CONCLUSION 

Automotive Financing system offers transactional services to the automotive clients under financial sectors. The application can 

help to get connected to the customers and suppliers quickly and easily. Many multinational corporations are reducing costs and 

simplifying operations by consolidating multiple B2B gateways. Automated electronic application will not only lower the costs, it 

also will create opportunities for competitive advantage to spend least time on analysis of business and to layout the new strategies 

for the growth of company. One consistent finding from our work is that households who say “it’s a good time to buy a car because 

interest rates are low” are significantly more likely to buy a new car some months later. The effect is large and robust in both 

aggregate data and in household-level data, even though the models we estimate for each type of data use different identification 

assumptions, estimation techniques, and source data. The models are also estimated over different time periods. The effect is large 

in both models relative to traditional determinants of car purchases such as income and employment.  
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